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Abstract

In early 1991, under the threat of section 301 action by the U.S. producers,
Taiwanese authorities opened the market to imports of distilled spirits, causing many
international spirits brands to move into the Taiwan market. This research focuses on
how Maxxium Taiwan Ltd. successfully introduced its single malt whisky in Taiwan
and became the leading brand in the competitive market. Moreover, through the
analysis of the attribute of the Taiwan whisky market, consumers, and competitors, it
is clear why Macallan were successful between 2002 and 2012. This research is based
on a case study of Macallan highlighting an interview with their Marketing Manager to
get a deeper understanding of the marketing strategies they used and to explore the

success behind innovative marketing strategies.

The research shows that Macallan in Taiwan used different marketing strategies
from its headquarters in Scotland. For example, Macallan targeted a smaller population
of consumers at the top of the pyramid who tend to pursue self-achievement.
Furthermore, Macallan’s innovative marketing strategies were aiming at two audiences:
dealers and consumers. The strategy targeting dealers includes hiring brand
ambassadors to spread the value of Macallan’s brand and products. On the other hand,
it not only hired brand ambassadors as well as used the following strategies: holding
VVIP dinners, sponsorships in International concerts and forums, choosing segmented
commercials, embarking on cross-industry alliances with high-end crystal producers
and TV series, launching promotional activities beyond consumers’ expectations; and

donating to charitable campaigns to enhance the Macallan brand image.
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The academic contribution of this research is to furtherly understand three reasons
why Macallan maintained itself at the top of the single malt whisky industry: distinct
and superior product, the right market segmentation, and innovative marketing
strategies. Besides this analysis, this research also advises whisky competitors and

future researchers of this topic to expand on the analysis offered by this research.

Keywords: innovative marketing, whisky brand, single malt whisky, Maxxium

Taiwan, the Macallan
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sgAe (T EH B w3 (OECD) % % #3* ki (EUROSTAT) & it en i w = £]37
# % (Community Innovation Survey IV, CIS4) ¥ e B 27 p £ p (“THE
MEASUREMENT OF SCIENTIFIC AND TECHNOLOGICAL ACTIVITIES,” 2005) >
¥4 #7 4 5 4] F7(technological innovation) #7 2 3 jis £ #7(non-technological
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innovation) o FEAFEIATE 35 A S AIRTE WARLIAT @ 2EBEAIRTX FLE TAIRT
L ERAIRTE AR B Y FHAIRTI g - BATOE AT 2 2 0 W 4Ps

¥ 47 12 % (The Marketing Theory of 4 Ps)(Yudelson, 1999) » H ¢ & =3k 3+

(Product) » & 5 & S-¢F ~ A5 %k 3 @ KK 5 (7448 (Promotion) & % ¥ 37
Z¥EhEH s 4 e pel (Placement)s 24 B gt~ A BT 2 VR gig s TR A

= 3% (Price) % & ¥ er:x % (Wei & Lee, 2013) -
253 § FHF 75

EFHEPARTOEH RGP PRI TRIFHFALRE AL 0 - YT
¥ e B &R ¢ 5 Digcs § R(awareness) ~ iF ~ 7 f#(consideration) ~ & §

BIpE T (action) ~ 1 & & 35 A& (loyalty) | = i@ Fg £ (Paul, Olson, & Grunert, 1999) -

el s § R(awareness) by Bl F F B A L BIR 2 S A A 5]
Fla il P HIA g7 5 e o Wk RX PR BEYOTA LG ]
GO A B A ARGSEE R L R T 52 R
frak f £ (awareness set)(1§ * B, 2005) 5§ &0 7 “}5‘ €0 P EGP IR 0 e AL

P B K AR FHE AR EHE NPT BEFIFE TR
(consideration) kFE & ¥ (7> %o @ FAEF hk R A o p NWHF L R PR
PESF T LRAGE S B 7 el B RS Eg%  A P T Lk
poBA KR GRIPE =) ~ b2 R GERRT R~ s ) ~ 4 R (R

FRCHEAR CRE) MR AR (RAREREFEY ) BRI P FFEETE

=

i
:
e

7> % 2R EME 7 5 (action)(Paul et al., 1999) ; 4e% wMEE B &1
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W F R EME RIS R AR P F - ARAS

B

e k& LA (loyalty) (£ #23k, 2002) »
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¥=F P33

AT ESHAFLLELER LA F IR, F L h I ¢

w it o

-~

FVHFESPEE TR E

P
ot

31F L %I

AT AR LR EEFLSY ET 2% 5+ 5(The Macallan) ¥ - ¢ 5 &

d A P SR TR A R BT S B LR B - B el

i

B R BRI 2002 £ 312012 £ o A S L LA KA A

R F R RA NI E - T L R AR T R SR

PRI 2 A S aR o I TR F A TRk IRTEN T A K S

LBt SH EHA
2EMHRABY
3.8 T A

2002 #2012 %

[ CRRE ZoR-3 A J

B 3 7 i AZRE
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32m7 4 (BEAHE)

ERAT Y R AT T R 2 F S iR

TEEAFPFEE SRR R ER oA TR SRR LE Y (bl
FHAZ2 - ARFE AP B LR DM FFE L F R ks

BE /gﬂ»i»,:ﬁ ErEE T &% ﬁ;’fﬁﬁ;@ f BAEN T nE (iR &
%;fm‘ & Fﬁi ]""’ 2005)° 'B‘ﬁaﬁﬁi/zib#ﬁ‘;f l—'li\'."lv J’ff’ ,—,r. I/J‘ Cu mx:’ﬂ,b
B P FENH TG R AB TR R T e S X ET RS &

Fd et R A 2 ATEORIT A S B

h

LG engd AHERBRE AL
Ui 290 (i 5, 2010) » & AT AR A4 5+ BE - Y S L i %

szﬁfﬁvfﬁ;’?—{-fﬁgf;’_ LR EEAN SR FLAETREABEALE

REIRDBEIFTHE BRI Lo dE -5 EBEFT  H
TFE R AL P ERE - NS E R (TR, 2010) 0 H- B RF
EEERE U AE - FREE D FrAITEEEW T R R
PR T REE R BB A MR F R LN E R E R S
tu@t(Hsieh, 2006) © 5 1A I R A E F G A S BRI R M Kk 0 AR

BB EEN TR AFH AR AR R AL T R P A

'+
=
3
&
pis
She
-
w4
=
RIS
o

AELFRBHER T LR ST, e e 2R

FrFEeyshy o THBEN P L R L 117 RO L ahm  KATIE

Ayt g TFE PR PERL GRS S HEY § BT

RIS SIS R S F F AL ) F- RNV SRS

2 Bl R AT YR K R EEGR 2§ R AT A it
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51 (Interview guide) st 3+ AL W ¥ 3 MI* E ko Rs e (IR

& %_etal., 2005) -

33T H%

AT 2R g TR E R, TREREE - TR e, TR

EEd R e BAR - A FART R R DU M TR

=T &4
P APHHEHRFA
= R RS 9 e U B
AE RLLE (FEF&EPFAZE)
F A X 1.6 mAT o
PGB RFL S RFRLE- F T LY
RS R
AR L& 2R R EF4e ~ Brugal jF ¥R
I S % 100 *
P 2018 # 11 * 16 p
P X o]
X% TaIIRiT 4 g
3.4?2‘*&%&3%&

AL RSEC S TR BHRP e e EEE LER R R &

FeR B ARR F R Ao R Seis CFFL s 2 ¥ T FRETE)  FaEv ki
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FP A R BN PR R P R e B W R E

FAOSEH ) ¢ EREMAH R R pEFEnEReFmRRed

2P RN ARG R AR dP A AT 45

WEEFEER LD FETR R E GRS m (EL 4
5) R AR BEP BT B U E P o A%
R F

;Fi*{ﬁvgﬁg\gg Boo pboh s ) Bk A T ,'J,;‘z/wi'evz-%z r S I %f«u‘ﬁ?

MEALERAL S ERARM Y 2 RA T PR

2. FH

GBS FAR R AP FEF PR DEHAP G 2

A PRI 5% A AR AL

w
Lk
§
R
)
jers
=
B

PHB T ERE AT 0 AP E SRS AR Z N F 0 He
BEOPHB 2 = £ FHI A LT AR g G

T2 887280 32 o BETRAELERL L EFTE Y Flmehp F o
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% 5

CAREEER
1L Fofaigefe 2@ 2

2. FadapagiEs e ?

e
3
X
e
i
B
EDS
&)
~D
A
\L
G
F_L
T
<
B}
L
pal
=
fsu
~=be
&)

3 Fodmiwlad
#e 9
4, t2002 & 2012 & F > AUGF 54 FpFo 5 B P A FIELE 4o

o Rk 2 R R 4B )5 ?

Iy

CERE-$FRLE

L o g geapitse?

2. H B AR EA 2

3. FHGEEM AL RS P F D FH LRI LG R
w2

4, st iGEeEi I  FHLEENNEZR?

T

~ EREF A Rk
L Fa a2 ks @ ?

|

L)

2. EW AR SHEN G ROBURLSML O LE L
HRD Y

3. By ~H#E e hi w7 ERIHI BTG R AR?

IR R RES-E D3 ]
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e APA¥
41 A B FE T R R

c R LENFREF A BRELAFFE 190 £ 127 S EEFR= 0-

p}f,ﬁ‘miﬁ{;@’l T, Eﬂﬂ{(“ﬂ”"#/}]‘?ﬁ;%'gii & ~ @”\'/)]'/1_4?2-]@[" RS - N T N

“mi:

7 SRR N tf%\ . /f;']ﬁ'? A ar 8w d

1991 & 4 g~ o P~ A Y ¥

Wé

A

Lehigv BAET 4R V- BEL T L2002 £ 0 SRRSO
L EEWFE AR ST SO RESLL AR E > TG
L% - AT R pAGEFE e 28 R F LR A BEEFp uB R
L] f p FEFEET T R MR R G F RS D AT IR R R

2R RO ABAT 0 A R -

o8 HIFR 2000 E A 4G BB OGRS B = & 2000 &80 FE - BTG

Wy B R b0 F A 8B Wam il R PR SR
Bd oL LA S e - Bl s R B AL

o

& & A 9 ik 4_F (Johnnie Walker) ~ 2 74t %¢ (Royal Salute) ~ = 17 4] & 5g
(Kakubin) ~ = ‘& (The Famous Grouse) ~ 5§ < (Matisse) ~ 7 # 4 (Ballentine) %

Ao X L (Chivas)% &4 5 5 & 457 35 AP 3 Brak o dod 6 8 PR B EIE BRI

(%
o
)
a5k
o
P8
|-
2

. — % + i5(The Macallan) &% > & L &7 3 B4 B F

Rl o PREAFPERS T GERT DA et R L& G AR S S

LR S AR A XN ?”gff’(* s F AN S F G S N p T B
Huw &L & 53 e o 3 FRIRTNEH Rk R ui) R
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% 6 oL EREFIFRC

i s 5 E 1 G 2 8

A 28 5 (Remy Martin)
#F L 27(Hennessy)
5 % F1(Martell)

-+ F (Camus)

1980~2000 v/ +§

£ ¢ 4_#% (Johnnie Walker)
= % (The Famous Grouse)
= 1741 & 5g(Suntory Kakubin)
2000~2005 | #frsitw L & 5 2% < (Matisse)
4= 3 4 (Chiva)
B &4 (Ballantine)
2 73¥ 'z (Royal Salute)

% -+ i (The Macallan)
B % (Balvenie) 4 7n$1,000+
#* . (Spey)
H- 3921k i 41 % (Glenlivet)
. {7 21 (Glenfiddich)

4 7+$600~1,000
2005~% 4 F& % (The Singleton)

. §F #:(Glenmorangie)

£ 36 4_F% (Johnnie Walker)
2 4 'z (Royal Salute)

\L.
<

o

Afratw
i+ % 41 (Scotch Leader)

% g (Prime Blue)

FAL KR AT T
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42 SRS E RSN

S HHE S e Ao BRSO BT L SBE- F T AL A fen
feld R L el B G RE S s o RE e et L e - Y

Rl Rl BB S 812 A et R L a B R R R EE - ¢ L0 e
Aoz A 0B Y H- T L el B F A X HHARE R ol

AL & MBI GEs 2812 R A R E - $ AL B E0 A S Lo

ke, S L LA F R A E L 3(Oligopoly) » &t fo= L & 4

& § % - A Fe(Johnnie Walker){r 2014 & & S 8 - $ 5 21 L4l & 5 & o
&% (The Singleton) = 1% $8 2%k g #7 + & & #(Diageo) © fe ¢ %7 Fehs ik ¥
¥ 34% > @ R FEFPET R Aot & L & < 4 (The Famous Grouse) 2 8 ¥ & 5

L & &+ %(The Macallan) » 7 & e &5 89 ik 5 2 3 23% -

A RRBEPPIEfF HE- SR L e W YA AN AL g
Frafedt S LE AR E FRFWDRIFP R AL B $ T Y
EFERMAELAE B ARMDEF L L A B RE ARG TR
GH - FTRLARFLIN PR FEE o H D13 2005 & REER N FE
FoHRzERP /N CHE- 2T L GG AT F e o (Ellagic acid) 0 )
PEEERTRET, > TR ORI R E LRI - TR oY

U E A E o

&

inid
oy
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43 S LEH BRR
431 R B

AA S FRE- T RL LA B BN T R A EH R KL

N

,\,#Erﬁgmr/%/ﬂ J‘#‘V" °

S%W%%%ﬁ’%ﬁﬁéﬁ%ﬁﬁﬁw%%ﬁ%ﬁé%ﬁﬁ%%@@&’
RSN ) uml%-fékbﬁhrsikxi«% R e H - Y
SOERHP R AFFOLLAE - ¢ R LV RF ST RIBEL R
B RE ot - T R L EE - PR EE T TS ARE T AT
&j@ﬁi&&%#—ii&?”ﬁ%ﬁu%’@S?ﬁ?ﬁﬁ%ﬁw%?@ﬁ
FEo T AL L RAP RPN SLEF S R AB SRS
AEPRRERORE R REL S BIFEERGASFET A a0 - F 7R

L e R R o A R LR FE A S PR b £ o

=
N
T
Be 1
=7
m
ol
-}2?:
A
¢
s
(1 4
T,
-
T
g‘
e
n
g
),
ﬁm
=
>~
It
{
|
s
i
{3
F
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SETREERHNEMALBRE o LS R F T LA
SRR R E T LR IR Ul S L FRALES St
T EOERE DR T SR S I AR R RS A

BRIRS > 22012 EpE L 2 B ALY - LR T

Bt enp BEHLSHEFE AR F A0 BHN P A PRI B

BETR TR NASEIRG 328 Mg Er G130

w-p

”

PE - AT R G Y SRR ALY RRE PR

=k
=k

e imr M ihd o F1 8+ e e Res > U T F R VVIP
Dinner &iFcts § > 7 WS BFEE BERRRRETF R0 %0 2 R R
(RN E SRS G SU LR P FURGS R £ IR

IR SR )j L m | AT (74 R

o

» § .55 PFiimp o

4324 8 Fr ks ¥

T
o
R
L
(C”
4l
5
kR
|-
A
2t
[N
-mlt

LA S e $L G AR AT L

/

BaA g oz E- syl e Ee RN FEE RERLIET
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Afritddl i H-¢yade
X #% 4_F% (Johnnie Walker) $ + 14 (The Macallan)
42 3, < (Chivas) . fF F=3d (Glenfiddich)
5 & X (Matisse) . {7 4 = (The Glenlivet)
= & (The Famous Grouse) B % (Balvenie)
¥ 748 % (Royal Salute) B s % (Singleton)
= 1841 & ¥y (Kakubin) ¥ fF ¥ (Glenmorangie)

d 28297 uiEm @S L g HP v 52006 # 3 2012 £ 2 PR L &

EET PR 7 A BAR K AR LTV U REEARA L
Y R L ERE RN S LR 1 AT F @R 2006 £
BN L L E - Vs 8R4 9 F 44 15(829.83/189.28) 0 F] L B et R
LA EARY FERIACBPR LG IR AFAEFHAE AT RS D S
AP T R S R RE - TR L B S R H R R
PR OHTRAERRF NG EA T IR ERRE AL
7] 2012 # o A 4G 0L g0 blikrg ) 3 1.5(730.91/479.17) - B - § 7
L BAERA T AR R L e KW R LR LR AL
j€.2006 & B - § 7L & W4 0 189.28 F 453 2012 4 ¥ - & & T % ) 479.17
4 FEFR S 153% 0t Ae B fol L & hah & § 8 2006 # 1829.83 + 44

F]2012 # 73091 * 45 > SEWERE A BRI S E(1200) T AE - FF AL

&)
N

PR RLE RA F TR A AL IR S L e g S H - &
FTRILTHEEFILFREF AT LE o
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Z 8 o AR oL L L MY E 5w (2006-2012 & - H i+ 1000 44 )
il e
2006 2007 2008 2009 2010 2011 2012
i s
H¥kd
328.00 | 320.50 | 304.15 | 232.20 | 272.70 | 270.50 | 273.00
(Johnnie Walker)
423 4
40.75 36.00 31.25 25.50 26.50 28.65 30.50
(Chivas)
140.00 | 100.00 | 85.00 70.00 70.00 55.00 50.00
(Matisse)
# R
180.08 | 129.65 85.25 71.45 103.35 | 116.45 | 111.35
fr (The Famous Grouse)
19.50 20.00 18.42 17.40 17.90 18.66 19.06
(Royal Salute)
= B & 5g
44.00 40.00 40.00 37.00 42.00 46.65 51.00
(Kakubin)
=+ 3 flE
77.50 112.70 | 117.42 | 129.00 | 152.05 | 185.43 | 196.00
(Scottich Leader)
ARBHEE 829.83 | 758.85 | 681.49 | 582.55 684.5 721.34 | 730.91
?%}fi kiR %éﬂf—‘ﬁ & [WSR ﬁ,’t:}f;‘} ’ ;Eﬁf—gff:_n’v g
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¥ #w (2006-2012 & > H i : 1000 44 )
& ot
’ ) 2006 2007 2008 2009 2010 2011 2012
i A
¥+ ik
123.92 | 126.07 | 123.70 | 112.00 | 155.65 | 175.38 | 173.49
(The Macallan)
Ly =
28.61 3341 42.21 42.17 46.03 53.00 57.78
(Glenfiddich)
e =
P 18.00 20.00 21.25 25.10 29.90 38.75 46.75
(The Glenlivet)
) ik
P2 3.75 7.50 10.25 13.50 18.00 22.20 30.20
(Balvenie)
7 - ve
RIEE
1.00 11.50 32.00 60.40 91.50 | 112.00 | 133.00
(Singleton)
o %
14.00 22.00 26.00 20.55 24.80 31.20 37.95
(Glenmorangie)
AREHEE 189.28 | 220.48 | 25541 | 273.72 | 365.88 | 432.53 | 479.17
THRKR X —‘}?,r"iki’ IWSR #cd > 4_?1‘%5‘{;% "
BT RFWRP L 8B A0 NP HEE L RN AR ASEY EA

& EMHRY > g4 (ohnnieWalker)s 2 28 ~ 2~ %
18# &4 ~ 44 ~ 24 ~ XR ; 42 % < (Chivas) &
¥ < (Matisse) #

£ ~30 &

St TR E R H -

~ £4% - Prestige ; 2 73¥# ' (Royal Salute) 3

S AT DA AR R A B o drd 8T A T B e L

_.:-_

A~ AR~ TR s s

z 12 # ~18 # -~ Revolve ; §

$12# 21 & ~ x4

Eag 5 = % (The Famous Grouse)# 3 12 # ~ 18

21 & ~ 28 # ~ 100 Cask ;

= 74 & ¥g(Kakubin) R iz 3 4% %] % ~ ; & B f1:£(Scottich Leader) 7 *“ #2 % &> ¢

7z 12 #-15 # 21 #~22 # 25 # » 11 2 Supreme ~Original ~ Platinum ~ Signature -
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i 9drd - FF XL &P FEFRY > &+ i5(The Macallan) ¢ 2
10 # 12 & ~15 # ~17 # ~18 & ~21 & ~ 30 # ~ 1851 & ; & jF = (Glenfiddich)
Ale 7 12 % ~15# ~18 # ~21 & ~30 & ; ¥ 1| = (The Glenlivet)3 12 & ~ 15
# 18 # ;7 % (Balvenie)7 " F A xR > ¢ 7 12 & 14 & ~15 & ~ 17 & ~
21 # ~30 & ~H- HoAfi 12 & - H- HoAti 25 & 5 gkt % (Singleton)# 7 12
# ~15 & -~ 18 & ~ Spey Cascade ~ Signature ~ Sunray ~ Talifire ~ Dufftown ; = j#

#(Glenmorangie)# 7z 10 # ~15 & ~18 &# ~ 25 & o

Faa 3 o mAHE FHaD TG R 3 g0 AT
AL PR PR e TR R SRR

R WP AR F oD S R HE LW DT F G A - AT Bk
LOFRET R T REHF - PR ARk §EMEIES BARR R
BB WA GHF R ORT A SHF IR A AL ¢
Bypddp e G Sl BT R H AR FmS S A g EE
RARERFF g ERE G HIRL AR I FFFAL QAT G A
BHE S AT EMAG R T T - BEPIATIR AL SR
2009 & 2 2010 & # ¥ > FeriFfe T 3 ' o FE AAATITER R D 0 NN G

BHERRAPRZTEF o PR E A BEERE TS EHAESFLG
P
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Average Price Per 700m| NT$

Total Off-Trade - Average Price Per 700ml

1,300 4

1,200 A

I
[
Q
S
L

1,000 -

900 -

800 -

700

600 A—-———
QA QA QO & ) o O D O O
Q Q S N S S \) N N Q
Q J <& L v Q N &

&£ O 3§ R N §v§ &

— T T T

O P O O S S Q S Q
SRR SN RN R A SRV APy
F Y g Py g

——J Walker Black —— J Walker Green Macallan SO 12 — Singleton 12 ——Glenlivet 12
Glenfiddich 12 —— Macallan FO 12 Balvenie 12

B 4 2007 £97-2010 4 Q% $1 L ARG
(s fA2 2@ &1 & > 700ml 5 4% )

FA AR L E PR IR
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I% BELH

% + 5 (The Macallan) &_% p #&t 27 % (Speyside)riFy » = =+ 1824
£ B SEEZ B R HDR > 1891 & 12w Elchies 7 45 By 0 1892 3] 1980
#  #t % The Macallan-Glanlivet Z 4 f; > %1980 & if { & 5 A~ 73 win$
+ i5(The Macallan) 45 Ry - BB EBE - HERRFIFR LB T B &
AT D XA MmN EER AL ERE RHELE R LR

4

C o ed WAL AL ER  E T HBEL LR P E - $F TS LEA R F
FFrH HenBE g > 2% & % £ s (Product-market growth matrix; Ansoff, 1965) ¢

03 SR 47 K vi (Market development strategy) | » #-IRF & &4 & I #7079 3>

S BATED H T IS AR RSP KGRt A - § T AL kg

TEFEEMEN DEBE T UL R BIAR

1L.¥ 3

1991 & 4 7 Sr MEAEFRET S0 AP ARE 39 BB FAES D
7 (Remy Martin) & 7 & = T 4 g § %= L ¥ /FP% > § "2 2 (Remeatward Fine
Winesand Sports Ltd.) ; » #1999 # pF » 51 » AT A L 5 g » WA~ R ¢ 702
B~ 58 5 -% A& # B (Remy-Cointreau) ~ # & & J /it /7)# ®(Highland Distillers) - %

B £ % g ®(Jim Beam Brands) > d &= ot & T 2L o
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2000 & s @ LA s TAFEE AT EEEPLR G L & (Maxxium

Taiwanltd.) ; » & 3 AE@FnEF R > £ 22003 & @720 25 TR
FREFPLF AR ) o i 2002 # 0 SAB RS 0 v L R SMFR
FECE N SHTH RE AL A SRR ELAI L B S MNE - aer

@]"E/!ul/ﬁ%imﬂ‘-“ifé’iﬂ’?f‘ﬁi ;B"H/i-/ﬁ’llm“b;g-g I ‘%%Jﬁ"/i-
AEIE T R SRR IR AT T I E FA TR }}.;T‘A? LR P AR
L REF e BPRL LT H - B AR et L BG4 ERRE AR

pRttfslied - ¢ ¥4 &—% + i5(The Macallan) &1 > = L &7 3 B 45

%"',%/L‘O

*‘—"1

3. 4

ERRIR S BPEY ERI AT R E
S P pS L EER DAY R R PR G L2 2 (Edrington Taiwan Ltd.) ; -

BEARILC e AR P E T B RAE SEIFagY ik TR DY 2

G BREEOBRREF RN LR FEET R R R

e q\‘j] R I ‘;k -_1_

GO EFH LI SHRTIEY R H o EDRLHE
BRE-FTRLLAS Y- o7 FE- $ L Ly - 02002 £
712012 #i2BREE L AR BFEFPLF T A2 P08 P v = anf| B i b 7

P ARG FEROSTFEDE o
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f 1991 & [ R -

SLper o BRI ER RN S H BB

T F P FFpET ehw 4 (The Famous Grouse) » *+ 1995 & pFy ff & 33 fost = L

ogy o RGPS E R T A5 1 % 4 (The

Famous Grouse) e &

2 @ IR FOR AR Lt ] £ + 5 (The Macallan) 7

B SRR BIRTO R 0 > N E T E - ¢ R LA ML E o A

Wv f A Rie- B B B A R R

191 FREHAFAARSH LT ML
TAREERFEBES A RLE

(-

19995 AR AHE HAHARAEE  LAH4ETRAELNY

&
JF
k>
==

20005 & M8 4% 2 B e o
TABEBELSMEREBRGAMRLS

(-

plIRES B ¥ -
T EBEFBRAERLE

(-

WBFEETHREAMAHA L5 0F
TERETHERF AR A RS

l%] 5¥727% 1 ‘/n %EE%‘]
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52 $ + G &M ue i B8 L (STP ~ 4P)

BEFESARLT HE B0 P R L R F - B 2ATD
GewmiEo i TEAH SN, A F R PRSI 7 Nick Savage
rnenl TREEARTEE by o Tt 3 S B ARG R ERFEF

+ e E

P igmmeante gy 2 B P 1R T Bedifferent, be innovative, be precious,
be The Macallan. (& ¥ ~ Z LR~ EX F ~ R s+ iK) | » #HEB? oL

o T RSP $ G R e SR (STP )

1. 3 3% I&(Segmenting)

v B Bk 7 KA A3 (Maslow's hierarchy of needs):& 7 % Fg @ #-*13 iF
LR R RN SR L NN s R A SN R S

B E R e R B SRR 0 4 R S R A 6 BRI

% & % f(Esteem)

Gl
(Love/Belonging)

% > % R(Safety)

4 1@ 2 F(Physiological)

6%+ ihD HRIEE TS
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2. P #%:i% # (Targeting)

F R ERT#RG ¢+ & " Be different, be innovative, be precious, be The
Macallan.(& fbi ~ R 43T~ EZ F ~ R 3+ F), arPro B e 2 I b
RFZenicdd FaEigE Arse SR Pt P HTRE- 5L
Fehp REE > 2 A g X PRAZSIAALBFPF0- 1 Foom Aone 3 &
FREGFR G FE S §FZERT B R R SRR A oep

ERPP RIS AT T ERp AFRT L RH o

3. &4 < i+ (Positioning)

FERFFRES T EOER TR AR R RS S
B SsmE - ¢yl 50 At F ol 24 L FFEF 5 (Whisky
Bible) ; # &+ GH - ¢ ¥R L LA SR EE S T LEROFE T ETE
BemEs R Tiagd 021 At o {HEEFBERSL LKL 2 0T PR

“~

Jv?fr}t?:%u_p —;l_ %

e
>3
‘av

7Sl 7 - v
¥ Erm e, oo

B R+ i S e B (STP 1234) (8 » #4242 3 3 4Ps ¢ 432345 (The
Marketing Theory of 4 Ps)i& {7 4 47 » & %] Z_& &-(Product) ~ {7 4 42 & (Promotion) ~

& g pe ¥ (Placement) ~ < ij (Price) :

1. & &(Product)

FHGE - F YR LAl Rk mAFFE T 4 i (Sixpillars)

A o EEE R AT R LR L L ¢+ G4 % ik Easter Elchies
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A
R

House ; 2. @ * #ate ff 271 % (Speyside)im 12 T & | TTenE & E 5 3. B+ i &

G0 RBC S EA 1% EFe 14 SR Y BB ERR AN LA S

g A b EARR ;\m,}; m(,f—]ﬁ VA GAriEf A1 d E R EAE 6. 45424 180

ERR AT E -SRI - PR LL LR BRI R A
RO AR BT R - o

TRFRABESFARHTRORAE - TR s S KI]T

g R 8 KRR R A N REF T g P o8 hiFpER kP& 5 & Sherry
Oak F & £ ’f" 4 % 7] ~ Triple Cask Matured % £ = i s | ~ Gran Reserva ¥

7| ~ Fine and Rare # ﬁ%—,ﬁ 72 Lalique 3% 4 5| > Rm & 46 47|35 F Fp 1824

£ BRI AT % (Speyside)iFyi S 2 16 N R s ir £ ag s TR

A AR S L=

(1) Sherry Oak 5 & = 34§ & 7]
1

B k7| el - F ¥ L g1 BRANHOPEFENTIII LR
% (Oloroso)Z fi i 4§ o € 7 # & d FL7 & 7 R iE FIEHA TR = % >
BRI B F R AL STYP LI G I MV EHRFS S S Hp £
EAR A FEARL I B B R AT EE D R 550 UAEEAE A
RELE 1S PRSI B BN { §EARRFEE  $F B
Bl M ehATIF) S 12 £330 £ KRR SR Pk vk R Rop SR 4

ek iy 12# ~18# ~25#2% 30 # -
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(2) Triple Cask Matured & £ = 1§ )& 7|

m

2 B e B HOA  0 5 E BRI A R 2 8

|
Ty

PR R RFSEN S L R o A B E FE AV b g BB

2

y

F17 aiod WH A% F 1@ BFHET KA R K% 2

FHER AR F T RRCEE AT A R E SRS HE R R S R R

LN
=

BAORIEAR A R P RALDRE YR ET B LA E o B
febigv EFRAKA AR OES A FREIDDHE KA T T E
AFARF L b hp EFRBADFNSE B Bl RS
FI 4 Z B G b fo o HBehERG 12 ~15% 17 # 18 & 21 & 25

&2 30 # o
(3) Gran Reserva ¥ 4 7|

TR ERAME X AR DR 2R ME > Rl b F 31T D
Jerez 11 £ 1 4ig hF ’T" FE 0 12 & i ehd gk 7 TR g ik B % (Oloroso) 2 iﬁ;‘ﬁ.‘]
PR (S Bt~ B F BATERE FIE TS B ¥ = %4 (Firstfill) g

J EiEi% o TR EAR o

GranReserva «hd 517 < R & £ "+ &z ip, o ';ﬁ/&;‘gd LA g
PP E N TG FRF RSO L L7 A FLRINHE o AT

ECRREAF LG B RGO L EEZIH (G PR L8

}%%‘Lo
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N

Rlig st Ar i pEen® ~ A Wy B BT Mr. John Ramsay Rl @ T ¥ 4F
WoiF g ipd 2 RANE § ARG ATFRE AR T 3 Y R Rk
RS R A H Py W T e RN o R i 4 E R

R

wd Foe
(4) Fine and Rare # #f i 71

FHENLF A BRI G- g Bk E s 2 s b
e L B A S E IR A A felex 3 34k vh o — B 192643& Enk RSP
ALE WoendF G b 2 o 02 F + 5 1997 Fine and Rare % 5] » 23k #

151 % > k2 A G 40 & 1 R A s HEERF £SO A5 H MR
KEPAE AT RATEEF L CRAAHEZF EBIREERAL R TRE

40 # R S R E AR RSl G fR e
(5) Lalique =2 x 7|

FEES T RS0 EH - 3T AL EHF FALOLG o L EFK
%4l 2 7 Lalique % i > f 2005 & B o $+ G LA T K 2 BB L drig s

v

# The Macallan in Lalique Six Pillars Collection o 2 & + & F-4 e % & 41 5 %

AP A 25 RS b fo 0 BRI D LR R S ARGk ] o 2 B

2N

AR RALE B R ALRAL 0 i R E RRE I 5o S 2] 3 R ok

UAE-S SR SN I By L & LM Aok B o Lalique 150 # >
DIRLR AT05g > o AR B5 ¥R FLE e R e L A R N F G

SR A1 B2 S Lalique 1155 & > apqR $ F ifanx BRd B ITL G R 0 v A
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A 1910 & % 3+ e Paquerettes S8 & oK i s A#H O FLE IR H RIS
bR I d R RME T RE- F T RLLPIRIF L EE RET T
Fro B &L & LB R OE f o 22 UE 4205 0 SR
22 ¥y, ; Lalique 111 57 & > B4~ & 2009 #4241 » >3R*TE 400 #g > ~ ApesE 25
FRo FF 5 E M4 i R A% > 2 Lalique £ 2 A R¥LF A 12 Stilligoute % 3+ %

BR o ETEMA TN 42 & BT 16%EP 3 Af e AL Rt Fi5E - &
T Rd L R BB g apiFpe ; Lalique V60 # > >33 400 7% 0 o #PpeER
585 M FH FIFRCl T EHE SRV RE P YUITXERRFRA 0 B
XA BRI - Bl PR A BBRRT Y R g SRR RE
T LAGRK S AR A Bl 2 2 A RS R E F A+ g

H-$560&0EE NN > BEASS ZREJURE EanF w5 o
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2 10+ 5A& A%

a

(1) Sherry Oak

S B ETH A

W &

1\\
=
“
—

+

(3) Gran Reserva (4) Fine and Rare

T
MACALLAN

4t 7 %o

(5) Lalique

TAL KR D AR I B F B p https://www.themacallan.com/zh-hant-tw

2. 743 R (Promotion)

P PR s A 5P P UGREFTFEERREE AL G IT- BEH R
Bendi oo B - A & k7] 0 3 ¥ E_Sherry Oak 5 & ;":%Fﬁ % 7] ~ Gran Reserva
%45 7 ~ Fineand Rare 7 ff s 7] % > & L & & &R R X = chjfriicpd o 7
FroEi A1 d FA B ey LE GRS < A d - s dE s Lalique
Wk kAL FE e e Rkt - BEAMA BT LIRS PR AT

Lalique % -k & & F383 0 sr @2 ¢+ 5 59 12 Lalique % -k & 5 — Rt
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BEEFET O A ePERARORE P LR R0 X RORE S X

R H eng Ko 4oi@ % Lalique F Rk HAZE 1 BT FHITIE L350
LB RHRF FEEM S ALY iRB 2 A 0 T B A4S 16984
EOF Rt R R A AR APy A RFRIIASELE TR -

Py i ST

K/fﬂ’ﬁ—%i“}}?’ 18 A& LA IR RAR ESRORE - Eoy st e SRt

#ly
1"1 X

CARCAE: o ;l%-ﬂé?» FLEFLIEEI LR amE ﬁ\ux ,ﬂ\lﬂig
WA RREEM AR~ ByEVVIPDinner ~ 5 28 BIEA L FH N B ¥

Lie s F i~ 2 25 L% fuk o

3. 4 & pe ¥ (Placement)

AL EAR G Bl F RO P0G A A B - i X R e

FIB R~ f A ~ B~ IRFRE P T RRE > BT FIIRLE

%
P
F_*
R
i
3
N
ﬁf
AL
| [
e
Qfx
=
beics
o
<o
@
T
o=t
o
\*m
s;
i
W
A
‘f
¥
~=l
s
s

PR B IR R ~RP R BE AR S 0 4ol T b - Pub
e AN E - ¢ Y L L e #3274 (On trade) ¥ 2L 4k

(Off trade) —‘]5‘ 25 %’f—%‘? R RGP A o doB Yk~ ia A~ B 5% Pubs
Bar ~ KTV ~ [ & > f“ﬁﬂlé%%‘é U Bisd Bagagt »» - 4045 Bk

VOB R RF -3 5% -
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PR AN S BB 0 R e B eI R
MR HK R e fLE B 0 4o The Quest Collection i %Jé_r‘zﬁfu{% et BR

FFE RN s BT REFOI N AH B AR E Y e

4. i (Price)

SRR RN EL LSRR RS R SN 3-8 R T
e EFERR AGEM BRF CREL P EFEERENT TG AR
PR g e g - YRR AR b F o A

BEEHEA S $FRALLE AR TR EF DR A SR AR R

F_k
wy
P
H
t‘t
o
>
p
‘-\n—
Tﬁ*
5»7
3
B
}
-
)
A
e
T+
:
),
S
¢
T
e
"y
e
=
!
oy
G
e
for
Wa

FOFREF GRS PE - TSl d RS ARG

L FIG & & 0Bt igm 97y B3 Ror g H i -

011 g2 2012 2 ¢+ KR AR SISO T A Faed i

o

o pyad

¢

o O FRIE 81,000 on koo et AE Al EE K < 5 L8600 7

$1,000 2z ¥ & _fix g 70
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2 11 $+iKEAS IR R

R i #
12 # $1,200
18 # $3,400
(1) Sherry Oak ‘§.& £ 371 i 7

25 & $16,000

30 & $30,000

12 # $1,050

15 # $1,500

17 # $1,800

(2) Triple Cask Matured & £ = #i & 7] 18 & $3,000
21 # $7,000

25 # $12,500

30 & $25,000

(3) Gran Reserva ¥ 4,k 7 12 = $1,440

(4) Fine and Rare  #f & 71 BT i
50 & $288,000
55 & $380,000
(5) Lalique .7 % 7

57 & $580,000
60 & $888,000

FA KRR AP R
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PR AE- T RL LAY B AR R aEod TR I2FRE B

Jtd
g
K
R0
.
i

Bt S R (STP)? > #p & S oD R IEIT 5 5 AL 3

F 122x 1 B8 (2012 # & pA2 £k L & 0 700ml 5 AR )
x

(372 %)

=9 =¥

rE Ly 2E AT R S $1,250
(The Macallan)

1 i =
PR AL d o Bt R ED dnir FiR | $699
(Glenfiddich)

el =
PG R REFE Mk R $799

e

(The Glenlivet)

T @ (Balvenie) | @ * @ xijd AH A @ 0 v R G AR sk $1,350

ER
dERIFGILIAS > BRSNS $1,000
(Singleton)

T i

| R ARA B IS 0 F RS e | $1,200
(Glenmorangie)

TR KR B~ p 5 Fe hitp://www.p9.com.tw/Wine/WineTypeL ist.aspx
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http://www.p9.com.tw/Wine/WineTypeList.aspx

53§+ 1§ 5 M E Y chpe

253
H T m - Y S gl AT ek AT

A
%
F_k
|
\rnd
A
) -—
fl
4
W

\ [and
)
=i
T

PoFHSY BB A G EE R w LSS R F AT
AEFHEEAE D E SR ROPIRS S FL SEBY R KT ETER I L
TR F S EA S B AT o AR TS R EF R R
PG T s F R B EIEE A R b D P E A HTR

‘}\_Qj&_gé—% LW — }9’1’\'_,%1E‘.fﬂﬁﬁl%i°

-~

FHY - BEANE TR T KA BN Y B RS
PIRE SN 3 ) o ST AT B OB~ R i) R " Premiumisation
(I B ) o PRP > & R EFH G NE - T R E 3] Premium (3
W) S ) % - B R F R e Premium (3 54)

F % B RN B LG R R IR AR 0 655 H g

FHI-BRARPASFRORS S FF G O BDEH Y BRRTS
A H 12008 £ Egavhil 0 AL LG PESL VR RFFD 0 BFEEY

B G TH ARG

%

Pl ARMESRE R £ G 0 FN

N S Y FCY

&

Wi
=

H W R FER A ARG TS KR E X Ak TR
HARE 2 RGEIFE R PR EF  BIR R B EP LA B Y

IR R VA R EEE RS R B E PR SRR

71
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OB ERAGEFL FICFRTLITRI VAR 1Y
PrEr B a7 R ERARIT N LS b NERE N P F 5 RIEA T AR

B AN B RRBEE T R T R0E LA T LA o

54 %+ i5 48K R

4R Bl BB R A A 8 T4 (On trade) 2 24 T 4 (Off
trade) o 471l B (On trade) & 77 if § F § L7V B HTE B L & heh o AT

T‘T&Eg&éﬁ? PR F LA A R A - BE P N BREE - &Y R R
AR B S VS E L ¥ - R AR > 4o i@ 5 Pub i
Bar ~ ji {7 % & ~ KTV ~ Lounge Bar % ; & 2% i (Offtrade) & 7 i 7 & ¢ #
SLARRET L GAME T O RET S A BT 8 S

T IR Ly Ty

FOURERE - SR L VTR AN BB REBRAF RS
§F 5 er B Rzt Tkl g (OFf trade) ™ 8¢ AP B iX § PRAF A | P Bl B o
FEEP G0 R RS AR UMY AeBIRY P F R AN
FAs @ik LTl g (On trade)  3U) § Ff S8 FRER w L& P

Law o gt ARBE AL HR g Lie- B g

Mo S FREF B AEY e - B2 B3t T4 (On trade) 2

EFLIRT TR 1

AN

227 4 (Off trade) i€ g st & o — SR EFFR ~ 5 40F

CRAE AR A FA R LR R R RS R B g

B
S
i
=1

g e &g o a3 24 (Off trade)id gedp #PEF o /1/L on & off eh
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Wb A T3 HAE 82m

3
P

FRITLR S SIE MNP ke
FATERT S O RT £ R R AL BRARRT S T
PFen{T 4 538 < M ehe i o Paz ik on &2 off et & A RS 55 %ggl 30 T A

Fr- o4 &

iﬁ%%”ﬁdﬂ?fﬁﬂpﬁ(%@ N x%&{[ﬂﬁ)— ’f«_’fz»'?\$

-ﬁ\‘ﬂv

-l]‘.

EEFo AAEFR % o PR g T NI AAY SRA) o T 2 2L

T B (GRS BB ) e e L o iR 0 RAEF 2 E S+ B e
ﬁ'u p ¢ Premium (% z3)575 % » 4 ,‘fgr} SR AEEED F o R T
PRVERDOIF - BRACER oA FIP TSR RRIEDER B
22kt kA fEiv 5 T The Macallan is everywhere, but not for everybody ; # # 8 5|

TEAP S - R 2 SR EF GE AT B s |

2

fe & % 3 7 4x (On trade) & 824 4% (Off trade) sndd 38 i > 383 10T 1 B &

T EH R Rz B T R

1L 1 Sdin g §#ie

WL e g FIRIG 28 - R R HF 7 e EH PR S ol
Boos PHEBTHIPRE (711 270 FER ~OK) - &g (7
Woaopg) o2 EER (REE-SEFCF) 02 FUARE ~Pub A

B BEE B REFERASLE
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2. RLZRIBLREY R HF 3 RFEM

BRI R §EEY 4RI (SH ) 4o CPUbs B R % > @ i %
KT TR F LA § Y ARG SRR A R AR 5 S

olde s BREEF oo o~ TR B ERBAA DA S S fad s A il

3. ¥LLIFF R EIRIFEARY OB | 3 7 iy

LRFIE G ABFLEPF L0 BRIP4 B BIRBE P BT

G EEEEARRER A R

ll_
o
et
—I*E
3
I3
A
2
5
==
oy
(s
&
¥
-
B

RN HPAREES S A HBEIRIFA RAor i 2 L g > T BE WY

P+ RE - 37 L s 1 AT Bedifferent, be innovative, be precious,

bethe The Macallan.(& jibds ~ L £1#7 - 2 X F ~ & ¢+ 4), 2 PREFLY

a

RATR B > @ 3 4 ;:-rr-r’?rr"’k’ Fﬁﬁ‘ﬁ'&;ﬁl—i £ —%/ﬂ EH O TP F 5 AT

N i L

Fobo q el RgA o iﬂ‘ﬁ%? Fatz th o § UFE- B A Rt TR
LR A& h e o3 - SFF & Flo bt RFITER NG R
Lg% » $F ikt BRUBRFPEHEI g FI P FELEL KL
Ml N B RO R FERH A el BN G

CUEE LLER S 1 R
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RH297 Bl - 5L aendl 881 &+ 5505 5 B ¥ £ 2006
Eenk g d 012392 F 40 BEME - Y AL AH 8 ES65% 0 s B
fhFAziF- L > 92012 &2 K3 17349+ 45> (EEHE - v 1 248
£ e136% 0 * %2006 5] 2012 4 G R e g R B 40% > A7 &t &
ML LA Y > AR A R S H R AE - ERRH LR
OO O B R AER Mo h 0 2000 E A B R AT LIS A

SR RIS E AT TR A RS TR B L - 6

AR - Bl 7 F B RIRARE - 7L g
&£ 140% 2 + (2006 & 1659 % e 5 ~ 2006 & 1 57% ~ 2008 & £5148% ~ 2009

£ 7141% ~ 2010 & 743% ~ 2011 & 1141% ~ 2012 # < 36%) °
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500
479.17
400
B+ ik
300 -
TR
B
200 — 5{{%}5
i ik
173.49 *W o
65% 57%  48% —_—a R
133
100
14 '
0

2006 2007 2008 2009 2010 2011 2012
Bl 7H- 35y a8 A H5M(AR- 2922 5 - f#348)
(2006-2012 & » H = : 1000 42)

FRRR: L4 r e IWSR #cdp » 53 HELa ¥

R D F U et L & en g sk 4 L (Johnnie Walker) 5 4 & % - > 34

P
She
—

ke

fri L e BHE - F 7L Bk a7 st mF R RY kA SR RFRC
S

Q E] N H - /f(‘]fr;";\ ’ 5'57}3“1% *

4

2P EH - 9 NG - ik E o
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Py o - E - F YR LR T R - T AR
fel R L B(7 $5,2006) - ¢ 5L &7 @2 8P oA B RN LB
RLE PR GEASALZ I EREFF > REP AT G5 L
FEoRmwinE- $ TR LA P SRS RIATE BHI AR R

PR R AR E A R Fl S R F AT P BRI ST §
Byrfpi SRR TREFRERE 25 LH0d RA S HRRRMAREAG
B RERDECHE CGHF R EENP T ORI F T g
AFNEr g0 1 B XA ER TR L hEH S N F L REEE PR 5

BEPFERN R LR A AR H o SERHERRBRC SRR A

g
]
N
+

RPN F R Ak F DO S ok BN ALEHE S5 080 Honis

BiEd > dod 13 #07 o

5 % §+ i 7 4 R

Bt s BMIRMFBRARAHRER

e EHMEALFHN
° BE LT
° Fow T
° ~F LT
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Beeh > 1995 & E R fR AR BT RO FEh T - & " & % (The Famous

Grouse) | * F BBt R L& A s FSROB A LEITHET- A2

e

Boo- BB R AIATE R BIARCR L B) 00T ede T R K Y 0 4 A
Boag 4 HRTCRY) R B E R T 0 137 BARERE AR o R B FFER
FHENERE BT PRAH A RET L SHESR G e BB B 8
FRAEFH R BN B F R PEARR 2 Y AT R E B

E2 AN R Tt 1)

FpooF T EE BN

i

e B 2 O R AR RE - TR LA
CAH GO REAFHEADH R0 - LR R T EH R e
g NEAREER I ERRFH SRR EFRTT A i legy
KT RO R FHER $ BT B R I5FRFE &
PR TF DR SRR B RO VIPE - R o - B
- EFFORFE A4 150 1 18030 2 B < AlEd 0 A H20 A3 E
- ERMTARETREIFD 3L 6T F I G B R

i o

B R A AR AFRDFEEF LA AL LA Y BB RE
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FBR Ol RFEROEF a3 8- s RO mBMY o |7 1084

FAeamRiL 0 2E 8 PR~ 52 B
EEMAML R B FERTLLPH - BGEr S FnE - FFIL -

ZEHNZA PR L > 58S LB £ (Likert scale)T B E ¢ 2 g 1k

Bow TR EE AN FE PHET RIS - SR E N AN R

FRHY L EBEREN N F T KA SR BRI Y EY P
B RN e R E RS EERA R LR ERY
FEREPAT AN A EHDEP RPN L EFRPEE S L L IR

EETP T R BRI FAHN S GPRLTR .

o

%0 bt S e BT AR e b S R A B 4 A
BIATENE A Rk TR AR $ AR R B F Y AL g S

G PRI X R GRS S A B - B T -

5.5.1 44 1544 7 ehRR7 7 44

&

A~

%
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o K™

Bt W RS B o S R F R E Y DA R o
SR AEME B RER A SR R KT SR KK
W BRI (GHF)Y SR A R doiFpE U S S 5230 PUb iR
BBl S o B E - F Y AL PR B iR E BT s
RIS A QR nB g > 3 %P ERT A LR ¢ o K IFR T A 540
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LWEEHES (RBP PR R P G X7 §HUBE WL L S A S

-+ i54p 2538 & £ 44 & ¥ (Business-to-business, B2B) 1= 3N 5 iBut T LA &
Ho 2 P F R T - Hef B FRE- ST AL
L e R EEHEFHG P % (Business-to-business-to-customer) ¢

“* oo
5B
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5.5.2 84§ § ¥ cpIRT 7 4
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7 v A (Word of mouth)sri7 4 s % o M-is P &+ 5 E g & 2 ALk B
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SRR EL e TR

¥

HLF T E o B MR R4
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a

Ak £ AR RN ARG 8 e e e FH B SRR LR R
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¥RPFER P N F S B R e B R > e Andrea Bocelli*s+ 4] B
WA 0 3 A 2009 £ PFE RS S BT endp TS fF ¢ 24 & (Leonard Slatkin) %
PRV B EERT L RSP L T BRI E-APE LY
wahd B 02010 # 2 Eo L B Tz 27 8 F 4 - IR
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